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Dave’s Personal Notes: The 
Summer Job That Changed 
my Life — Selling Weed 
(Spray) 
August 16, 2021  

I figured that since we’re still in summertime, I would share with 
everyone the summer job that changed everything for me. This is 
what students today who are opting to sit back and relax and collect 
a government benefit are missing out on — the opportunity to go out 
there and make a difference. In my case, it was all about weed and 
grass. But not the kind you’re thinking of.  

It was the summer of 1982, between third and fourth year university 
in Toronto, I was working at a family-run firm called Metro Weed 
Control, spraying weeds. As long as it wasn’t raining, I’d be given a list 
of a dozen houses to go to with my spraying apparatus where I’d walk 
up and down the front yard and then up and down the backyard in 
the blazing heat. That was the whole job. 

My “uniform” was a pair of shorts, a grubby t-shirt and a baseball cap, 
probably because a real uniform would have absolutely stunk. I stank 
anyhow, to be honest. I’d go back to my roommates, and they’d shout, 
“Rosie, straight to the shower!” 

Just thinking of the smell sends shivers down my spine. The 
chemicals definitely weren’t the safest in the world, and to this day 
I’m still wondering why I don’t have two thumbs on my left hand and 
six toes on my right foot. I remember being so thankful for soap that 
summer. 

Then, halfway through the season, a salesperson left and the owner 
asked the sprayers if anyone wanted to step up into a sales role. I had 
both hands in the air so fast, saying “Me! Me! Me!” Now, instead of 
spraying weeds, I’d go door-to-door selling spring- and fall-time spray 
and fertilizer. I’d start with flyers in mailboxes and work up to 
knocking on doors. These were the days before the internet; I couldn’t 
look anyone up or Google “sales techniques.” I had to make it up in 
my own style. I also got a commission on every sale, which was quite 
the incentive, and soon enough I was their top salesperson.  
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My strategy was always to start by explaining I was a summer student 
at the University of Toronto, just a starving student working to get by. 
It’s a fine art to suggest someone needs weed control without 
offending them and implying their lawn is way worse than the 
neighbours’. Did doors get slammed in my face? Absolutely. It’s like 
baseball; you have to strike out a lot in order to score anything at all. 

My most memorable sale was right after the World Cup; Italy had won. 
I saw this older gentleman on his knees beside his house picking 
dandelions by hand. I said to him, “This is not something a man of 
your age should be doing.” I realize now he wasn’t that old, probably 
my age today, so no wonder he said, “No, no, no. I do things on my 
own.” I didn’t know what to say, so I said, “Viva Italia!” 

He said, “You’re Italian? Come into my house!” Now, I’m not Italian, 
but I had recently watched The Godfather, so before I knew it, we were 
drinking homemade red wine at his kitchen table. He bought about 
three-years worth of spray and fertilizer — broke every record in the 
book. The only problem was I was too drunk to drive and had to walk 
an hour and a half back home. 

I realized for the first time that summer — at 22 years old — that I had 
a gift to communicate and convince someone to do something that 
they might otherwise not do. You’re really selling yourself and your 
ideas, which is true whether you’re selling fertilizer or research — 
though some may say they’re one and the same!
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https://f.hubspotusercontent30.net/hubfs/9269283/Personal%20Notes/On%20Perseverance_Personal_Note_2021_04_13.pdf
https://f.hubspotusercontent30.net/hubfs/9269283/Personal%20Notes/On%20Perseverance_Personal_Note_2021_04_13.pdf
https://f.hubspotusercontent30.net/hubfs/9269283/Personal%20Notes/Letter-from-the-Non-Bearish-Chief-Economist_Personal_Note_2020_05_06%5B1%5D.pdf
https://f.hubspotusercontent30.net/hubfs/9269283/Personal%20Notes/Secret-to-Success_2020_06_18%5B1%5D.pdf
https://f.hubspotusercontent30.net/hubfs/9269283/Personal%20Notes/Who_Made_Breakfast_Personal_Note_2020_08_11%5B1%5D.pdf
https://f.hubspotusercontent30.net/hubfs/9269283/Personal%20Notes/The-Chief-Economist-Speech_2020_12_21%5B1%5D.pdf
https://f.hubspotusercontent30.net/hubfs/9269283/Personal%20Notes/Tea%20and%20Taboo%20in%20Tokyo_Personal_Note_2021_06_10.pdf
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OUR PRODUCTS 
Breakfast with Dave  
Our flagship product, Breakfast with Dave, is an 
in-depth look into the global financial markets 
and the economy. You’ll access Dave’s deep 
data analysis and assessments of “big picture” 
trends, and his advice on how to invest around 
them. 

Sample Report 

Strategizer  
A monthly report designed to produce actionable 
investment ideas based on our proprietary 
models. The report covers a wide range of asset 
classes and sectors and will help investors 
identify shifts and opportunities in the 
investment landscape. 

Sample Report 

Webcast with Dave  
For these webcasts, David is joined by industry 
titans to share their views on the markets and 
the economy. Past and future speakers include 
Gary Shilling, Richard Bernstein, Niall Ferguson, 
Jeffrey Gundlach, and other legends. 

Check out our guest line up 

Early Morning with Dave  
Dave and our team of economists get up early to 
prepare this analysis of the overnight markets 
and global events. Dave’s take on 
macroeconomic trends from his global 
perspective will give you the insight you need to 
understand the investment landscape for the 
day ahead. 

Sample Report 

Technicals with Dave  
Each week Dave and our technical analysts 
engage their charting expertise to identify both 
broad secular trends and near-term shifts across 
all markets, including equities, fixed income, 
currencies and commodities. 

Sample Report 

Special or Thematic Reports  
Dave and the team produce periodic, high-level 
studies on the secular and structural shifts in the 
global economic and financial landscape. 

Sample Report 

Weekly Buffet with Dave  
Cap off your investment week with Dave’s digest 
of the key economic themes and investment 
ideas that moved the markets this week. 

Sample Report 

Charts with Dave  
Charts with Dave provides regular access to our 
latest slide deck. Dave’s charts capture the 
current and future trends in economic and 
market activity. 

Sample Report 

Deep Dives & Market Movers  
This periodic, event-based report offers analysis 
of breaking news and/or data releases that are 
affecting the markets and your investments. 

Sample Report 

 

 

For pricing information on any of our products contact us at: 
+1 (416) 583-5566 
information@rosenbergresearch.com  
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https://site.rosenbergresearch.com/webcasts/wp-content/uploads/2020/10/Breakfast_with_Dave_2020_09_25.pdf
https://site.rosenbergresearch.com/webcasts/wp-content/uploads/2020/12/Strategizer_2020_12_08_Marketing.pdf
https://site.rosenbergresearch.com/webcasts/
https://site.rosenbergresearch.com/webcasts/wp-content/uploads/2020/09/Early_Morning_with_Dave_2020_09_25.pdf
https://site.rosenbergresearch.com/webcasts/wp-content/uploads/2020/09/Technicals_with_Dave_2020_09_11.pdf
https://site.rosenbergresearch.com/webcasts/wp-content/uploads/2020/09/The-Great-Repression-Revisited_Special_Report_2020_06_04.pdf
https://site.rosenbergresearch.com/webcasts/wp-content/uploads/2020/09/Weekly_Buffet_with_Dave_2020_09_11.pdf
https://site.rosenbergresearch.com/webcasts/wp-content/uploads/2020/10/Charts_with_Dave_2020_08_04.pdf
https://site.rosenbergresearch.com/webcasts/wp-content/uploads/2020/09/Deep_Dives_and_Market_Movers_2020_06_16.pdf
mailto:information@rosenbergresearch.com?subject=At%20a%20Glance:%20Information%20on%20your%20products
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CONTACT US 
 
3080 Yonge Street, Suite 6060 
Toronto, Ontario  
M4N 3N1 

+1 416-583-5566 
information@rosenbergresearch.com 
www.rosenbergresearch.com 

OUR PEOPLE 

ECONOMICS 

David Rosenberg  
Chief Economist & Strategist 

Brendan Livingstone 
Senior Market Strategist 

Ellen Cooper 
Senior Economist 

Krishen Rangasamy 
Senior Global Economist 

Marius Jongstra 
Economist & Strategist 

Vibhu Kapoor 
Economist 

Julia Wendling 
Junior Economist 

Keith Edwards 
Technical Analysis 
Consultant 

 

OPERATIONS 

Enrique Flores 
Chief Marketing & 
Technology Officer 

Marcel Aulls 
Vice President, Sales 

Dana Habib 
Office & Client 
Administration Manager and 
Executive Assistant to David 
Rosenberg 

Rachael Zbar 
Corporate Director 

Dinesh Vel 
Business Intelligence and 
Technology Manager 

Jacob Rosenberg 
Client Relations 
Representative 

Jeff Burchell 
Senior Advisor 
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