
The following example is for discussion purposes only. Data is based on market conditions at the time of publication and is subject to change.

CLIENT SCENARIO: 

Within a few months of having relocated to California from Beijing for a new job, Quan and his 

wife, Wei, decided the temporary apartment the company had secured for them was too small. 

The couple had set their sights on homeownership instead, and had already found a few properties 

they liked in a nearby neighborhood. However, after several inquiries, they recognized how difficult 

it would be to obtain a home using a traditional mortgage lender, due to their situation. 

Fortunately, a friend introduced Quan to an Agent who was familiar with Seashine and 
experienced in using REAL. With REAL as an option for non-US-born dwellers to become 
buyers, the Agent was able to help Quan and Wei find and obtain a home of their own.

The following table summarizes a few options - Quan and Wei chose Scenario (B):

Sample Economics

(A) (B) (C) (D) Notes

Contract Purchase Price 1,000,000 1,000,000 1,000,000 1,000,000
Negotiated by Quan, Wei,  and 

Seashine through the agent

Acquisition Premium ($) (150,000) (200,000) (250,000) (300,000)
Acquisition Premium (AP) is the 

option premium paid to acquire the 

benefits of ownership

Acquisition Premium (%) 15.00% 20.00% 25.00% 30.00%

Transaction Fee (2.50%) 21,250 20,000 18,750 17,500
Transaction Fee is not paid upfront 

but added to the Program Balance

Program Balance 871,250 820,000 768,750 717,500
The amount paid by the resident to 

exercise the option

(A) (B) (C) (D) Notes

Base Payment $4,556 $3,752 $3,216 $3,017
Excludes taxes, insurance, and 

HOA dues added to the monthly 

payment
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TIMELINE FOR AMOUNTS DUE FROM QUAN AND WEI

 ■ Quan and Wei applied for REAL with only their photo IDs and paying $25 each ($50 total).  
Getting approved for REAL is simple and void of the onerous documentation requirements 
associated with debt financing.

 ■ Within 24 hours of offer acceptance, Quan and Wei wired their earnest money deposit 
($10,000) and Due Diligence Fee ($1,500) to the REAL Homeownership Trust.

 ■ Prior to the contract Due Diligence deadline, Quan and Wei wired the remainder of their 
upfront payment (~$190,000) to the REAL Homeownership Trust.  The earnest money 
deposit counts toward their Acquisition Premium. 
 

EXERCISING THE OPTION 

When Quan and Wei decide to exercise their option by either buying or selling the home, 
the Program Balance of $820,000 is due to the Trust regardless of the current market value.  
Quan and Wei will receive 100% of any net price appreciation of the property as there is no 
equity sharing with REAL.
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